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Wie Kaufer lhre Zeit wahrend eines
Kaufprozesses einteilen
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Wie sich der Vertrieb die Vorteile von Ki
zunutze machen kann
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$O  Home Content Coaching Share

What's the roadmap of 20237

ype What's the roadmap for 2023?

Document

This content is Al generated P HE X

Page

URL Lorem ipsum dolor sit amet, consectetur adipiscing ! elit, sed do eiusmod tempor incididunt ut labore et dolore magna aliqua. Ut enim
ad minim veniam, quis nostrud exercitation ullamco laboris nisi ut aliguip ex ea commodo consequat. Duis aute irure dolor in reprehenderi
Video in voluptate velit esse cillum dolore eu fugiat nulla pariatur. Excepteur sint occaecat cupidatat non proident, sunt in culpa qui officia

deserunt mollit anim id est laborum.

Sources: 1. Source asset
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Tag X Tag X
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All results
Sales Readiness
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pag d brings the ability t rd video on the fly and share quick greetingsm tutorials, presentatio




Alles Wichtige
auf einen Blick

mit Kl-gestutzten
Zusammenfassungen
& Empfehlungen

-

We have some recommendations
based on your recent activities

Qur recommendation engine helps you boost sales by analysing the best
forming content avallable to you

Because you added participants to Shared Spaces,
you might want to consider these:

*Showpad & Ford Motor Co.* Shared Space

0? Product Suite Overview and Product Roadmap 2023

"'c
« Top recommendation

Parnmmarvian hassien it e ansaillas i e Arnsnie st

€3 The Ultimate Buyer's Guide to Sales Enablement Platforms B < =
What you need to K

This FAQ is Al generated

What's the main driver for B2B organisa
introduce a SE function in place?

The Ultimate Buyer!s Enhancing performance and driving revenue

growth. Some of the key benefits include imprové

sales productivity, enhanced sales effectiveness

GUide tO sales and overall consistency between sales and
marketing.
Enablement Platforms )

What is Gartner's prediction for B2B sales
Key questjons to ask during interactions between suppliers and buyers?
the RFP process Gartner predicts that by 2025, 80% of B2B sales

interactions between suppliers and buyers will
occur in digital channels.

What are the key objectives of Sales
Enablement?

Providing training and development, offering sales
tools and technology, aligning sales and marketing
{0 Showpad efforts and improving overall sales effectiveness.

Introduction

A growing number of businesses ore investing in sales enablement programs,

teams and technology. In foct, occording 10 a recent survay conducted by

Forrester and the Sales Enoblement Sociaty, 76% of B2B sales orgonizations

now haove o dedicated sales enablement function in place.' This should come

0s NO surprise, After oll, on ve soles enoblement program s proven to

positively impact win rotes, quota ottainment, revenue growth and more. ao%

An essential stop in buliding o successful enable rogram is tifying the
soles enoblement platform thot fits yo QONize "t platform
bridges the gop between sales, marketing and your customers. It enables your
reps to occess the content, training and coaching they need to deliver great

experiences that win buyers and grow revenue. 75% of B2B sales Gartner Pf.d'c‘. bY

But evol ! bl e v h 0'903::::;:::0‘”' 2025, 80% of B2B sales

ut evoluating sales enablement platforms can feel overwhaelming — especially have a sales

when you're unsure whot questions to ask in o request for proposal (RFP) Seablarart G T interactions between
nction. suppliers and buyers will

The goal of this guide is to help you understand what to look for when occur in dlgltol channels.”
evaluating sales enablement platforms.

Throughout these poges, you'll find key foctors to consider and questions to ask

to heip you find the soles enablement plotform thot's right for your business.



Sofortiges,
umsetzbares Feedback

Draft 1 1:03 min

D Sgé

Silences Body Language

Pause more Move less

[ | [ ] |
mit Kl-gestutztem
[ |
( o a C h I n g Q Top performers in your industry, who speak the same language, speak quicker to get their audience's full
attention.

Try speaking more conversationally and a little quicker to captivate your listeners.

Speech pace

Just right

Save Draft




Verbesserte,
brandaktuelle
Kommunikation

mit Kl-gestutzter
Optimierung von Messaging

Subject

Message

1T = & K ICIEICEM (2 Add Content

Hi Greg,

| trust this message finds you well. My name is John, and I'm a Sales Representative at Premium Pens.
I'm reaching out to you because | believe our product can truly elevate your business, and I'm excited to
share an exclusive offer with you.

Flease see our 2024 product brochure and product specs attached.

| am available to answer any questions you might have, so please let me know when is a good time to
have a chat.

Kind regards,
John Smith

() Tone adjusted *+, This text is Al generated

This helps establish deeper connections and enhances engggement compared to traditional

email outreach. Sales reps can create, share and track engdgement of video messages within

Allow Content Download the platform, boosting interactions from the first call up to ti closed deal. It enables modg
selling with more direct, personalized communication.

Email Settings

Send me a copy

[l Discard ‘> Tryagain 'O Copy 29 Insert below
Content expires after...

08 Feh 2024 (L)gffresponses can be unplictable. Learn Mor %W Y

. . Send
Fix spelling & grammar

Make Shaorter

Make Longer

ange tone



w Hece! Achiviles - waY * ) wr iaborabon Reports ~ Arssiytics i) (‘) » n fing ~

Heport Category Last Viewed Author

What are users looking for? Sales Content Management 20 December 2022 Showpad

q a ( ) ‘ ! I | l Is Showpad being used? %, Seller Effectiveness 20 December 2022 Showpad
How often are users sharing through Showpad? 4, Buyer Engagement . : :

20 December 2022 Showpaed
EE Are my sales users completing their courses? Seller Effectiveness

wr  |Is Showpad being used?
He Learn how Showpad is being used across your organization: what user groups are the most active, To generate more insights related to this dashboard, try AnalyticsiQ

how adoption is trending, and how this compares to organizations in your industry. S Get started by clicking one of the questions
Active users are the ones who logged into Showpad from one of their devices within the defined timeframe.
A  How many Monthly Active Users (MAU) were there in the last 3 months?

A What are the total active days by user this month?
Division User group A  Who was active in more than 10 days In the last month?
My divisions All user groups

21% 32% 46% »

were active In the past day were active in the past 7 days were active in the past 30 days

u nm that is the same as the previous day that Is 0.2% less than the previous 7 days that is 6.4% more than the previous 30 days

@ You currently have 840 Showpad licenses assigned to users. We do not count partner licenses here,

Analytics
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